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VJIK 005
3ATIATHASI 1 BOCTOYHAS MO/IEJIV BEJIEHHSI IEPETOBOPOB
1 NX NPUMEHEHUE B PECITYBJIMKE BEJAPYCh

J.C. Pyceuykasa, cmyoenmka epynnot 10507119 ®MMII BHTY,
HAYyYHbll pyKosooumens — Kauo. 3koH. Hayk O.H. Monmuk

Pestome — mooenv nepecosopos 6 pasnuunvlx cmpaHax onpeoensemcs uc-
X005 om PECUOHRAIBHBIX U HAYUOHATBHbLIX ocobennocmeul. B zasucumocmu om
KYZIbMypbl CMPAHbl NPUHYUNBLL U HOPMbL 8E0EHUsl Nepe2080PO8 MO2YH CUIbHO
omauuyamscAi, U mo, Ymo Ae6JAenmcA HOpMOZZ Ha 3anaoe eonuouwee HapyuteHue
omuxku na eocmoke. Mmenno noamomy HeoOx00UMO muiamejlbHo 6bl6upal’l’lb
cmpamecuro geoeHust Ouano2a 6 3a6UCUMOCMU OMm HAYUOHANbHLIX U KYJIbMYPHbLX
ocobennocmell.

Resume — the country model is based on regional and national ones. Ac-
cording to cultural norms, the principles and norms of doing business are the
norm in the west, a violation of ethics in the east. That is why it is necessary to
choose strategies of behavior depending on national and cultural studies.

BBenenue. [leperoBopbl — Mpouecc B3auMOCBSI3U MEXIY JIFOJbMHU, B XOJI€
KOTOPOT'O pa3pelaroTcs pa3Horjaacus, JOCTUTAeTCsl KOMIIPOMUCC WM COTJiallie-
Hue, u3beras KOHMIMKTOB U CIOPoB [1]. DTO oueHb BaKHasl 4acCTh BEJCHUS
Ou3Heca, 0e3 KOTOpOM HEBO3MOKHO YCHEIIHO coBepliath ciuenku. Kpome mpo-
(dhecCHOHAIbHBIX HABBIKOB HA YCIEIIHBIA MCXOJ] IEPErOBOPOB BIUSET OOJBIIOE
KOJINYECTBO (PAaKTOPOB, TAKUX KaK: MEHTAJIUTET U YPOBEHb YUaCTHUKOB BCTPEUH.
NMeHHO mo3TOMY MOJIENIM BEICHUS NEPErOBOPOB B PA3HBIX CTPAaHAX YACTO OT-
JIYAKOTCS.

OcHoBHast yacTbh. HanbGomnpmme paziauuus HaOMIOMAIOTCS B 3amagHON U
BOCTOYHOW MOJIEJISIX BEAEHHUS MEPEroBOPOB. KiaccuueckuMu mpeicTaBUTENSIMA
3amaJHON JIEJIOBOU KYJBTYPBI SIBISIOTCS: €BPO-aMEPUKAHCKas M 3amaJHOEBPO-
neiickad. [IpencraButensiMu BOCTOYHOU: cTpaHbl A3uu U Boctoka (Snonus,
Cunranyp, I'oukonr, Kutaii, Kopes u crpansl uciama).

3anagHyr0 MOJENb BEICHUS IEPErOBOPOB MOKHO OXAPAKTEPU30BATh ABYMS
MOHSATUSIMU: MOJEPHHM3M W JIMuHas cBoOoja. Ha mauamor Mexay IeloBBIMU
MapTHEPaAMU HE OKa3bIBAET BJIMSHUE HU PENUTHSA, HU Tpaauluu. CTpeMIIeHUE K
MepeyCTPOMCTBY OTHOIICHUN MEXIy OOIIECTBOM, MPUPOION U UYETOBEKOM,
MIPUHIIUAIBI AaHTPOIOLIEHTPU3MA, CYOBEKTUBU3MA U WHJUBUAYyaIU3Ma, CTpeMIie-
HHUE K HOBOMY — XapaKTEpHbIE YEPThI 3anagHoN Mojenu [2]. Bo Bpemst npuHsi-
THUSI PELICHUN LIEHUTCS WHIWBUIYaJIW3M, PALMOHAIU3M W PELIMTEIbHBIN I10/]1-
xoJ. Paspemienne KOH(MIUKTOB UMEET J1BAa TIyTH PA3BUTHS: <OKECTKUN» U «MST-
kuit». «KecTkuil» mpeanosaraeT 4YTo NePeroBopbl — 3TO YaCTh KOH(JIUKTOB U
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MO3TOMY LIEHUTCSI CUIIOBOM TOJXO C OJJHOCTOpOHHEH mobenoi. OmHako ecTh U
0osiee COBPEMEHHBIN IyTh Pa3BUTHS — «MSATKHI», KOTOPBI HaIlpaBJIeH Ha J10-
CTH)KEHUE TMapTHEPCKUX B3aUMOOTHOILIEHUH B YpEryJIMpOBaHUM KOH(IMKTOB.
B 3ananHoil Monenu BeAeHMs NEPEroBOPOB BakHA (hopmanuzalus Ipolecca.
Tpebyercs palMOHANBHOCTh M YETKOCTh B (OPMYJIUPOBAHUM IPEAJIOKEHUMN.
Bce cTopoHBI 1eperoBopoB JOJKHBI ITOCIEA0BATEIBHO UCIIONHATh JOCTUTHYTHIE
JIOTOBOPEHHOCTH, JAEpKaTh JTaHHOE CJIOBO U CTPOro cOOIII01aTh rpaduk U Bpems
IIEPErOBOPOB, BEb «BPEMS — ACHBIU.

BoctouHasg monenb BeAeHUs NEPETOBOPOB BO MHOTHMX AaCHEKTaX MPSMO
IIPOTHUBOIIONOXkKHA 3anaHoi. Ha Hee OoJbpIIoe BIMSHUE OKa3bIBA€T COOIIIOICHUE
PEJNMIMO3HBIX PUHLUIIOB U COXpaHeHue Tpaauuuid. KomiekTuerusm u o0mecTBo
MMEIOT NPUOPUTETHOE 3HAYEHUE HAJT JINYHOCTHIO. IMEHHO ITOATOMY B IIpouecce
NPUHATHUS PELICHUI BaKHOM YacThlO sBisieTcs: oocyxaeHue. IlyTe pa3Butusa u
pelieHns KOH(IUKTOB TOKE onpeeser rpynna. [ 1aBHbli IPUHLIKIT — HE BCTY-
naTh B NpsiMoe NMpoTuBoOOpcTBO [3]. B oTnmMuume ot 3amagHoi MoJemnH, Ie 1e-
HUTCSI CUJIOBOW MOJXOJl, B BOCTOYHON Ba)XHO OTKPBITO HE KOH(IJIUKTOBAThH, U
CTPEMUTCS IOCTEIIEHHO HCTOLIUTH CHJIBI ITApTHEPOB. B BOCTOYHOW n€510BOM
KyJIbTyp€ HE NPUHATO (GOpMaIM30BaTh MPOLECC BelEeHUs neperoBopoB. OpueH-
Tanus Ha (OPMUPOBAHUE JIMYHBIX CBA3EH - KIIOUEBOE OTJIMYHUE 3allaHON U BO-
CTOYHOM KyJbTyp. BelparkeHue “BpeMs — IEHbIW TaKXKe HE aKTyaJbHO IS BO-
CTOKa, UIMEET MECTO OBITh CBOOOJIHOE MHTEPIIPETUPOBAHNE Tparika U BpEMEHU
MIPOBEICHUSA NIEPETOBOPOB. [4]

PecnyOninka benapyck TeppuTOpUanibHO U KYJIbTYPHO pacrojiaraercsi 0au-
*e K 3anany. MiMeHHo mo3tomy OenopycCKOW MOJENH BEACHUS MEPEroBOPOB
Oojiee xapakTepHbl 3alagHble YEepThl, TaKHe Kak: (opManu3alus IMpoliecca,
BAKHOCTh BPEMEHU, PEIIMTEIBHOCTh, WHAMBUIAYAIN3M, IMPSMOJIUHEUHOCTh H
HaJe)kHOCTh. OIHAKO, HECMOTPSI Ha MpeoliaiaHne BIUSHUS 3allaJHON KYJIbTY-
Pbl HEKOTOPBIE MPUHLKIIBI BOCTOYHOM JI€JIOBOW ATUKHU TAK)KE NMPUMEHUMBI B be-
JapycH, HampuMep: MPEeUMYIIECTBO OOIIECTBEHHBIX MHTEPECOB HaJl JIMYHBIMHU,
KOJIJIEKTUBU3M, KYMOBCTBO, HEPAPXUYHOCTD U, B HEKOTOPOU CTEIIEHU, XUTPOCTH
U YKIIOHYUBOCTb.

3akarovenue. Takum o0Opa3oM, MOXHO clieJaTh BBIBOJ, YTO KYJIbTYPHbBIE
pa3ianuus OKa3bIBAIOT OOJIBIIOE BIUSHUE U HA JEJOBYIO ATHKY. CTparerus mpo-
BEJICHUS TEPETOBOPOB C MPEACTABUTEISMH BOCTOYHBIX M 3alaJHbIX CTPaH
CUJIBHO oTin4aercs. I[IpyumMeHeHue NPUHLMIOB OJHOM [EJIOBOW KYJIBTYPbI
KparlHE HEXEJIATEJIbHO B JIPYIOM, TaK KaK HE NMPUHECET HUKAKOW IOJIb3bl UJIU
npeumyiiectsa. Onnako B PecnyOnuke benapych aBe Takue pasHble MOJEIH
OTJINYHO MHTETPUPYIOTCA U COYETAIOTCS CO CIABIHCKUM MEHTAIUTETOM.
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YK 339.138
YIIPABJIEHUE MAPKETPIHFS)BOFI JAEATEJIBHOCTBIO
U IIPOJAKAMMU B JETKOU MPOMBINLJIEHHOCTH

E.B. Camocwk, E.A. Kanezosa, cmyoenmku epynnot 10508119 OMMII FHTY,
HAy4Hblll pyKO8oOumeib — KaHo. 9KoH. Hayk, ooyenm O.H. Monmuxk

Pesztome — omoenvt npodasic u mapkemunea 6 opeanuzayuu Hepaspbl8HO
ceazanvl. B mo 6PEMA KAK MAPKemuHeco6dA gbyHKL;u}l 6 opeaHuzayuu Hanpaejiend
HA YycmaHoesJjleHue mp€60661Hu7j PealbHblX U NOMEHYUATIbHbIX KIIUEeHmoe U npo-
osudicerue NPOOYKmMo8 Ul Ycirye KOMIAHUU, OmOel NPOOadc aKmusHo npooaem
NPOOYKYUO KOMRauuu Kiuenmam. QyHoamMeHmanvbHoe paziudue mexrcoy dmumu
08YMsL omoenamu COCmMoun 8 mom, Ymo YCuius omoeia MapKkemunaa 0oxoosm-
Ci Op2caHU3IAyUOHRHbIM pacxoc)am, moaoa KaKk omoei npoc)aofc npuHocum Komna-
HUU NpuobbLIb.

Resume — the sales and marketing departments of organization are inextri-
cably linked. While the marketing function in organization is aimed at identify-
ing the requirements of real and potential customers and promoting the compa-
ny's products or services, the sales department actively sells the company's
products to customers. The fundamental difference between two departments is
that the marketing effort comes at cost to the organization, while the sales force
is profitable for the company.

BBenenune. HaBbik 3h()EKTUBHOTO JOCTIKEHHUS II€NIeH MPOJIaX MOCPe.i-
CTBOM TIIATEJIBLHOIO IUIAHUPOBAHHMS M COCTaBJCHHS OIOKETa OTHOCHUTCS K
(GYHKIIUU yOpaBlIEHUIO MPOJaKaMHU, YTO B CBOKO OuUepellb SIBJISETCS YaCThIO
MapKETHHTOBOTO KOMIUIEKCAa OpTraHU3alliK. Y paBiIeHUE MPOIaKaMu TTIOMOTaeT
U3BJIEKATh MAKCUMAJIbHYIO BBITOAY U3 JCSATEIBHOCTH COTPYIHUKOB M HamboJiee
s PeKTUBHBIM 00pa30M JOCTUTATH LIEJIEH OpraHu3aIiu.

OcHoBHasI YacTh. YTIpaBJieHHE MAapPKETUHTOBOU JCATEIHLHOCTHIO BKIIFOUAET
B ce0s BBIOOD IIEJIEBBIX PHIHKOB, NMPUBJICUEHNE U YAEP)KAaHUE KJIMEHTOB 3a CUET
CO3JIaHus IIEHHOCTH JUIA TToTpeduTenel. JJaHHbIN MpoIiece IPOUCXOAUT ITOCPE/I-
CTBOM METOJIOB YIIPABJICHHSI MAPKETHHTOM, BKIIFOUAIOIUX B CEOS MCCIICIOBAHUC
IICJICBOTO PhIHKA M YIIPABJICHHE KOMMYHHUKATUBHBIX OTHOIICHUSIMU. [1]
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