KOTOpasi IOMOJKET IMOBJIMATh HA MOBEJCHHE YeJIOBEKa, OyIeT JyUIIUM cIioco00M TOOMTHCS JTYYIINX Pe3yiIbTa-
TOM TIPH MEHBIINX 3aTpaTax.
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HETPAJUITAOHHBINA BUJ MAPKETHUHI A: SMIIMPUYECKHUIA MAPKETUHT

A.JI. Boicouxuit, cmyoenm epynnot 10503317 @MMII GHTY ,
Hayuuwlil pykosooumens — cmapuiuil npenooasamens C./Jl. benoyc

Pesiome — B pabome paccmompeno noHsimue «2MNupuieckuti Mapkemuney ¢ Hauboiee SApKumu npumepamu
UCNONB308AHUSL D020 Memood MAPKEMUH206bLX uccne0o8aHull. ﬂaHbl peKOMeHdauuu no NPpUMEHeHUIo 3moeco
Memooa.

Summary - The paper considers the concept of "empirical marketing™ with the most vivid examples of the use
of this method of marketing research. Recommendations on the use of this method are given.

BBenenne. Ha maHHbBI MOMEHT KpaiHe OBICTPHIMH TEMIIAMH PAa3BHBAIOTCS PHIHOYHBIC OTHOLICHUS, KOHKY-
pEeHIMS CPeAr HMPOW3BOAUTENEH pPa3NMYHBIX TOBApOB HabWpaeT oOopoTsl. Mimia myTH JUid NMpUBJICYEHHS Kak
MOXHO OOJIBILIEr0 KOJIMUECTBA MOKYNATeNeH, CIeHaIuCThl IPOBOAAT pa3sHble METOAbI MapKETHHTOBBIX HCCIIE-
JIOBAaHHH, YTO TIOMOTAEeT B ONpEJNENICHUH JANbHEUIINX MyTei Bo3AeHCTBUS Ha motpeduteneid. OqHUM U3 DTUX
IIyTEH SBIAETCS SMIIUPUYECKUM MaPKETHUHT.

OcHoOBHAafl YacTh. DMIUPUIECKUIT MAPKETHHT — 3TO CO3[aHUE CBsI3el MEXIy OpEeHIOM M MOTPeOUTEIIMU
MyTeM IPEeJOCTaBICHUS MOCIEIHUM BO3MOXKHOCTH IMOIHMOHAIBHO M HMHTEIUIEKTYyaJbHO OLEHHUTH TOBap. DTOT
METOJI HallpaBJIeH Ha BO3MOXHOCTh TOKYyIaTeNel caMOCTOATEIBHO OLEHUTh NMPOIYKT JI0 €ro MOKYIKH, UCIIOJb-
3ysl KaK MOXHO OOJbIIIE YyBCTB: OCSI3aHHUE, CIyX, OOOHSHHUE, SMOILMH U T. JI. DTOT METOJ UCIIOIb3YETCs COB-
MECTHO C TPaJUIHNOHHON PEeKIaMHOH KaMIIaHHUEH, MOKET OBITh MPUMEHEH B COBMECTHOM IPOEKTE HECKOJIBKUX
MPEANPUSATHH, YTO TOMOTAaeT JOCTUYb HanOOJIBIETo pe3yabTaTa. [IpuMepsl SMIMPHUYECKOro MapKeTHHTA.

B Crokromsme, Volkswagen - aBTOMOOMIBHBIN OpeH T, U3MEHWII OJIHY M3 JIECTHHIl B MeTpo. Ee oroOpaszmmu
MO MPHHLUIY MUAHWHO: KaK TOJBKO MPOX0XKHME HACTyNalld Ha CTYNEHH, Te u3naBanu 3Byku. Ilo pesympratam
HaOJIIOIEHUH BBIICHUIIOCH, 4TO Ooitee 66% to/ieil MpeArnowIn BOCIIONb30BaThCsl JIECTHUIIEH BMECTO ICKAIaTOPA.
JlaHHast pekyiaMHasi KaMIIaHUs TI03BOJIMJIA 3aKPETUTh aCCOLMAIMIO ATOT0 OpeH/ia ¢ IPKUMHU AMOLIUSIMH Y JIFO/IEH,
WCTIONB3YIOMINX JTAaHHBIN B IepEIBHKCHHUS.

Bbpenn Lean Cuisine, 3aHUMAIOIIANCS POU3BOICTBOM IHIICBOM MPOIYKIIMU, CBI3aHHON CO 3J0POBBIM 00pa-
30M KH3HH, CO3/1a) KammnaHuio noj HazBanueMm #WeighThis. Ilo 3agyMke MapKeTOIOroB Ha IEHTPAJIbHOM BOK-
3ane Hpro-Mopka Gblia co31aHa ranepes U3 HEOOBIUHBIX BECOB. DTH BECHI, KOIJIa HA HUX CTAHOBHILbCS, TIOKa3bl-
BAIOT HE BEC, a JIOCTIDKEHUS U3 )KU3HH, KOTOPBIMH JIFO/IN TOPAWINCH M XOTeIH OBl 4T00BI Apyrue onenunu. [Ipu
3TOM HHUKTO M3 YYaCTHHKOB HUKOMM 00pa3oM HE B3aHMMOJICHCTBOBAJI C COTPYJHUKAMH JaHHOTO OpeH/a.

W3zsiaerit xon kommanuu Zappos. [locie Toro kak Google 3amyctunn npuinoskeHue i ¢ororpaduii, Obiia
NpUIyMaHa WHTEpecHas SMIMpPUYEcKasl KaMIIaHWsS: 32 C/EJAHHBIE B JaHHOM NPHWIOKEHHN (oTorpaduu JIOIH
MOTJIM TOJNyYUTh OecriiaTHble KeKChl. Zappos 3a0aBHO oObIrpana 310, J0O0aBUB CBOIO M3IOMUHKY. Kommanus
yCTaHOBHJIA TIEPEBIKHBIE aBTOMATHI, KOTOPHIE BBIAABANIM IIPU3bl B OOMEH Ha Te caMble Kekchl oT Google. Mc-
noJb3ys npuiokeHue ot Google, JtoAM CTPEMUITUCH HAWTH M 3aII0JYy4UTh IIPU3 OT Zappos, Molydas Maccy Blie-
YaTJICHUH.

MHorwue nponeaypsl ¥ alTOPUTMBI, TO3BOJISIOIINE OCBOUTH M OLEHUTh YMIITUPUUECKUI MapKETHHT — 3TO J10-
CTaTOYHO JIOPOTOH M TPYyAOEMKHH mporiecc. [Ipu 3ToM BoBce HE 0053aTEIHHO TPATHTh CIUIIKOM MHOTO CPE/ICTB,
Ut Hanbosee 3(h(eKTHBHOTO BIMAHUSA Ha MOTPEOUTENS, T. K. HA MHOTHE MapKETHHIOBBIE PEIICHNUS MOXKHO CY-
[IECTBEHHO CHU3UTH 3aTPATHI 32 CUET KPEATHBHOCTHU B MCITIOJIb30BAHHUH IPEABIIYIIETO OMbBITAa WM CO3JaHMs a0-
COJIFOTHO HOBOTO PEKJIAMHOTO XOJa.

OnHUM M3 TaKuX CIOCOOOB SBJISETCS MCIOJIB30BaHNE TAKOTO MHCTPYMEHTA, KaK BUPTyallbHAs! PEabHOCTD U
IaHOpaMHOE BHZEO. JJaHHBIH cOCOO OMOTaeT YeIOBEKY NMEPEHECTUCHh B HY>KHYIO MapKeTOJIOTy OOCTaHOBKY M
«IIpaBUIIBHO» OLICHUTH MPEI0KEHHBIN MPOJYKT WIN YCIIYTY.
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B co3manum TBOPYECKOTo crioco0a MPOABIKEHUS TOBAPOB TAKXKE MOXKET IIOMOYb COTPYIHHUYECTBO C APYTH-
MU OpeHIaMH. DTO IIOMOXKET CIeJaTh MPOJBIKEHHE OoJiee HEHaBs3YMBEIM. [Ipu 3TOM ciieqyeT HOMHHUTE, YTO Y
BBIODAHHBIX HAPTHEPOB MPOABWKCHUS TOJDKHBI OBITh CBOW IIPUOPUTETHI, KOTOPBIX OHU MOCTAPAIOTCS TOCTHYb,
YTO OMOJKET ITOJYYHUTh LICHHBIH OIIBIT, a TAK)KEe OTJIMYHAS OT Balleidl ayJUTOPHs, YTO ITO3BOJIHT PACIIMPHUTH KITH-
EHTCKYIO 0a3y.

Tak sxe, I yaydIlIeHUs pe3yibTaTa CTOUT IPHBJIEYb K NPOLECCY U CaMUX KJIHMEHTOB, MX COBETHI U HICH.
Ecnu mpeyioxkuTh KIMEHTaM I0Y4acTBOBAaTh B TBOPUECKOM JAEATEIBHOCTH, CBSI3aHHOI C BallMM OpEeHIOM, TO
UCXOAs U3 COOpaHHBIX MaTepPHAaIOB, MOXHO MOJYYUTh KaKk MH(POPMAIMIO 00 YK€ CYLIECTBYIOIIEM IOJI0KEHUH
JIeJl, TaK M y3HaTh HEOOBIYHbIE aCCOIMAIMU CIIOCOOHBIE IOMOYb B Pa3BUTHH OpeHNa, PU 3TOM, HE OTXOIs OT
YK€ CII0KUBILETOCS CTEPEOTHIIA.

3akuarouenue. /Iy Xxopoleil SMOMpUYEeCKOl MapKeTHHIOBOM KaMIIaHHH B IEPBYIO O4epellb TpeOyeTcs Kpea-
TUBHBIN 1ojxo[. [IpuyeM He TOJNIBKO CO CTOPOHBI CO3/IaHUSI Yero-TO adCOIIOTHO HOBOTO, HO M IIPU HCIIOJIb30Ba-
HHHU yXe ONpoOOBaHHBIX METOJIOB IPOJABIKCHUS TOBapoB. Co3JaHKNe Y KIIMEHTOB OIPEICIICHHBIX acCOLMAINi
CBSI3aHHBIX C OPEHIOM MOJXKET B pa3bl YBeIHINUTH PPEKTHBHOCTH MPOJAXK, & TAKKE IIOMOXKET B PacIpocTpaHe-
HHU PeKJIaMBbl, TIPH 3TOM HE 3aTPavynBas Ha 3TO OTPOMHBIX CPE/ICTB.
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VJIK 659.138
EVENT-MAPKETHHI B COEPE B2B

M.B. Benvko, cmyoenmka epynnvl 10504316 @MMII FHTY
HayuHwlil pykogooumensv — cmapuiuti npenooasamens C.JI. benoyc

Pestome — B pabome paccmompena easicnocms eVent-uapkemunea oas cghepvr B2B, onucanvr memoodwr u
3(j)q§ei<mu6Hocmu €20 UCNOJIb30BAHUA. Paccmompeﬂbz npeumyuiecmed event-MapKemuyza, €20 peaiuzayusl Kom-
nanuamu, pabomarowumu Ha peinke B2B, u smanvt noocomosxu xk maxum meponpusmusm.

Summary — The relevance of my research lies in the importance of event-marketing for the B2B industry, as
well as the methods and effectiveness of its use. This article will discuss the benefits of event-marketing, its im-
plementation by companies operating in the B2B market, and preparing for such events.

Beenenmne. Korna peus 3axonut o B2B-mMapkeTnHre, y COBpEMEHHOTO MapKETOJIOTa €CTh MHOYKECTBO TAKTHUK
u ctpateruil. Event-MapkeTHHT, Ha3bIBaeMbIi enié COOBITUIHHBIM MapKETHHIOM, MO-TIPEKHEMY SBJISIETCS aKTy-
aNbHBIM U IPOBEPEHHBIM peIIeHueM Jid komnanuii B2B, i oH mpogomkaeT pa3BUBaThCS.

MeponpusTusi, IPOBOJUMbIC OPTaHU3AIMEH, SIBIAIOTCA XOPOIIUM CIOCO00M, YTOOBI 00IATHCS C KIUEHTAMHU
W TapTHEpaMu, NMPOCBEIIaTh MOTpeduTenei Bo Bce HEOOXOAMMBIEC acIeKThl KOMIIaHWH, a TaKKe NPHUBJIEYb I10-
TEHIMAJIbHBIX KIHEHTOB. YUMTBIBAas YHHBEPCAIbHOCTh TAKOH MapKETHMHIOBOM TaKTUKH, MPSIMbIE B3aHMOIECH-
CTBUS C ayAUTOPUEH MOTYT MHOTO€ caenarh st komnanuid B2B [1].

OcHoBHas YacTh. MapkeTuHr coObITHI B cepe B2B - 310 0naiiHOBEII MapKeTHHTOBBIN KaHA, KOTOPBIi
MIO3BOJISIET PACIIMPHUTH JIEJIOBbIE KOHTAKTHI, OOMEHSTHCSI TEXHOJIOTHSIMH, OTBITOM M HJIESIMH M JIaXKE YBEIHYHUTD
JIOXOJIbl, YCKOPHUTH IIPOJIaKH, OTHOIICHHSI C WHBECTOPAMH WM y3HaBaeMocTh OpeHzna. K Tomy ke B OONBIINH-
CTBE CJIy4aeB MOJO0HbBIE MEPOIPUATHS OKYIIAIOTCS 32 KOPOTKHH MIPOMEXYTOK BPEMEHHU.

K npyrum npeumymecTBaM evVent-MapkeTHHIa MOKHO OTHECTH [1]: oGecriedeHne mupoKoro oxpaTa 1eJIeBoi
ayJAMTOPHH; CO3/IaHUE MOJIOKHUTEIHHON peryTaluy, a Tak)ke UMHJDKa OpeHaa; o01aaaeT 10arocpouHbM 3ddex-
TOM; TIPOBEICHNE TPSAMBIX MPOJIAXK, BEAb MPOAYKIUSI M YCIYTH MIPHUBSI3aHBI K MEPONIPHUSTHIO; KAYECTBEHHOE ITPO-
JIBIDKEHUE YCIYT WJIM TOBApPOB; 3alIOMUHAIOIIUIICS 3aITyCK HOBBIX ITPOAYKTOB; KPEaTUBHBINA W WHAWBHIYATbHBIH
MOAXOJ TO3BOJISIET CO3/1aBaTh YHUKAJBHBIE NMPOTPaMMBbl Uit (UPM C Pa3sITMYHBIMU (PUHAHCOBBIMH BO3MOXHO-
CTSMH U pa3HOOOpa3HbIX chep AesATeTHHOCTH.

CTOUT OTMETUTDH, YTO MapKeTHHT coObiThii B2C yacTto cocpenoToueH BOKpPYT NMPHUBIEYESHUS] HOBBIX KIIMEH-
TOB, BOBJICYEHHS CYIIECTBYIOIIMX HMJIM MOBBIIICHHS OCBEJIOMIICHHOCTH O OpeHae M KOMIIaHWH, B TO BpeMsI Kak
B2B Ttakxe (oKycHpyIOTCS Ha OTHOIICHMSX MEXAy opraHuzanusiMu. IIpum 5TOM OHM MOTYT BBICTpauBaThC,
HayMHAas ¢ HeOOJIbIINX 00€/10B JUIsl KIMEHTOB WM apTHEPOB, 3aKaHYMBAsI MacIITaOHBIMH KPYITHOOIOPKETHBIMH
KoH(pepeHnusaMu. B2B koMmaHuM MOTYT BKIIIOYaTh WBEHTHI B CBOIO OOIIYI0 MapKETHHTOBYIO CTPATETHIO pas-
TUYHBIME cniocobammu. Peanm3amms OyneT 3aBHCETh OT BO3MOYKHOCTEH KOMITAHHHM, a TAaKXKE OT JKENaeMBIX pe-
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