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AmnnoTanms. DPPEKTUBHBIA MAPKETHUHT SBISCTCS BaXXHBIM (DaKTOPOM IMOBHI-
IICHUSI KOHKYPEHTOCTIOCOOHOCTH MPEAIPHUATHS, TO3TOMY B JaHHOU CTaThe Mpo-
BOJMTCS CPaBHUTEIBHBIN aHAIM3 MOjelieil komIuiekca MapkeTunra 4P, 8P u 4R
C IEINBI0 OTIpeIeNIeH s YCIOBUi uX 3 deKTrBHOTO nprMeHeHHsT. ONICHIBAIOTCS
OCHOBHBIE aCTIeKTHI KKJOH MOJICIH, a TAK)Ke MX MPEUMYIIECTBa U HETOCTATKH.
[IpuBoAATCS KOHKPETHBIE IPIMEPHI YCIICITHOTO MPUMEHEHHS KaXKI0H MOJIEIH B
6enopycckom Om3Hece. B ctaThe TakKe JaeTcs CpaBHUTEIHHBIIN aHaII3 MOJeTeH,
OCHOBAHHBIN Ha MX CXOJCTBAX M Pa3IHUYUIX, TO3BOJSIOMINN CHOPMHUPOBATE pe-
KOMEHOaluu 1o BI)I60py 1 peajin3annun ONTUMAIbHON MO/J€CJIM B 3aBUCUMOCTH OT
ocoOeHHOCTeH npeAnpusTHs U peiHKa. CTaThs 3aBepIIaeTcsi 00CyKACHHEM Tep-
CIIEKTUB UCIOJIb30BAHUS HHCTPYMEHTOB MAPKETUHIA JUIsl IPEANIPUATUI.

Annotation. Effective marketing is an important factor in increasing the com-
petitiveness of an enterprise, therefore this article provides a comparative analysis
of the 4P, 8P and 4R marketing mix models in order to determine the conditions
for their effective application. The main aspects of each model are described, as
well as their advantages and disadvantages. Specific examples of the successful
application of each model in Belarusian business are given. The article also pro-
vides a comparative analysis of models based on their similarities and differences,
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which makes it possible to formulate recommendations for the selection and im-
plementation of the optimal model depending on the characteristics of the enter-
prise and the market. The article concludes with a discussion of the prospects for
using marketing tools for businesses.

KiroueBbie cioBa: Moaens komIuiekca MmapkeTunra, 4P, 8P, 4R, koHkypeHTo-
CIOCOOHOCTh, OCIOPYCCKUE MPEATIPHUATHS, OU3HEC-CTPATETHH, PHIHOYHAS aJlall-
TaIysl, MApKCTUHTOBBIC MHHOBAIMHU, OEIOpyccKasi SKOHOMUKA, 3)(HEKTUBHOCTh
MapKeTHHTa
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KoHKypeHTOCTIOCOOHOCTh TPENPHUATHI B COBPEMEHHONH YKOHOMHUKE SIBIISA-
€TCsI KITFOYEBBIM (PaKTOPOM HX YCIIEUTHOTO Pa3BUTHUS M YCTOHIUBOCTU. DTO OCO-
OeHHO aKTyaJbHO JUIs peanpusaTuii Pecryonnku benapych, KoTopble CTaIKUBa-
IOTCS C BBLICOKMM YPOBHEM KOHKYPEHIINH, KaK Ha BHYTPEHHEM, TaK ¥ Ha BHEIITHEM
poiHKax. D¢ GEKTUBHBIN MAPKETUHT SIBJISICTCS OJHUAM U3 TJIABHBIX HHCTPYMEHTOB
MIOBBIIIEHUS] KOHKYPEHTOCTIOCOOHOCTH, TTO3BOJISIS MPEANPHUATHSIM JTydIlle MOHU-
MaTh CBOMX MOTpeOHTENel, pa3pabaTbiBaTh U MPOJIBUTATh TOBAPHI U YCIYTH, KO-
TOPBIE MAaKCUMAIBHO COOTBETCTBYIOT UX MOTPEOHOCTSIM.

B paMkax MapKeTHHTa CyIIECTBYIOT Pa3IMIHBIC MOJEIH U IMOIXOIBI, KOTO-
pBIE TOMOTAIOT TPEATIPUATUSIM OPTaHU30BATh CBOIO NIEATEIBHOCTh. Cpenn HUX -
MoJenu KomIuiekca MapkeTuHra 4P, 8P u 4R. Oty Mmonenu sBisii0TCS pa3HOBU-
HOCTSIMH MapKETHHI'OBOTO MHKCA, MPEACTABISIONET0 COO0H KOMOMHALIUIO WH-
CTPYMEHTOB U METO/I0B, KOTOPHIE KOMITAHUS UCTIOJIb3YET JIJISl JOCTUKEHUS CBOUX
MapKeTUHTOBBIX Lenel [1].

Monens MapkeTnHroBoro mukca 4P, Bkmouatomas B ce6st ToBap (Product),
neny (Price), mecto (Place) u nponsmxenue (Promotion), siBisieTcs Kiaccude-
CKHM ITOJIXOZ0M B MapKeTHHIe. B pamMkax 3TOoW MOJeNH, MPpeIupusiTHE YAeIsIeT
BHUMaHHE pa3pabOTKe M YCOBEPIICHCTBOBAHUIO CBOETO TOBapa WM YCIYTH,
OTIPE/ICIICHNIO ONTHMAIEHOTO [IEHOBOTO IPEIOKESHHUS, BEIOOPY Hambolee moj-
XOJISIIUX KAHAJIOB PACIIPOCTPAHCHHUS, & TAKXKE opraHu3anuu 3 (HEeKTHBHOTO MPo-
JIBKEHUS [2].

OaHako, HECMOTPS Ha CBOIO YHUBEPCAIBHOCTD U MMPOCTOTY, MoJeb 4P umeer
psn orpaHuveHuil. B yacTHOCTH, OHA HE BCET/a MO3BOJSECT YUECTh OCOOCHHOCTH
OTHOIICHUHA C KJIMECHTAMH U KAdyecTBa MpelaraeéMbIX YCIyT, 4TO OCOOCHHO
Ba)KHO B YCJIOBHUSIX COBPEMEHHOTO phIHKA. [IpriMepoM ycrHemHoro npuMeHeHUs
Mozenu 4P B GemopycckoM OM3HECE MOXKET CIYKHUTh JACATEIFHOCTh KOMITAHHH
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«benaBTo», KoTOpas yaenseT ocodb0oe BHUMAHUE MPOAYKTY, ONTHMAIbHOMY Iie-
HOOOPa30BaHUIO, PACIIMPEHHIO CETH AMJIEPOB ¥ AKTUBHOM PEKIIAMHOM KaMIIaHUN
[3]. D10 MO3BONAET KOMIIAHUN COXPAHATh KOHKYPEHTOCIIOCOOHOCTh Ha aBTOMO-
OMJIBHOM pPBIHKE.

Mogens 8P sBusieTcs pacIIMpeHHOW BepcHel Kiaccuueckoil momenu 4P u
BKITIOYaeT takxe mogeit (People), mpomeccsr (Processes), husnueckoe okpyxe-
nue (Physical evidence) u npesenranuto (Presentation). DT0OT M0AX0/ MTO3BOJISIET
©0oJtee TOJTHO Y4ecTbh 0COOEHHOCTH OKa3aHHs yCIyr U paboTsl B cepe B2B. I1pu-
MeHeHHne Mojienu 8P Moxer ObITh Oosiee TPYIOEMKHM M3-3a OOJIBIIETr0 KOJIHde-
CTBa MEPCMCHHBIX. O[lHaKO, IIpyu NpaBUJIILHOM IMOJAXOJC, OH MOXKCT 3HAYUTCIILHO
MOBBICUTH 3P (HEKTHBHOCTH MAPKETHHTOBBIX YCHITHH.

B kavecTBe mpuMepa yCrenmHoro NpuMeHeHUst Moies 8P MOXKHO mpuBecTH
IesTebHOCTh Oemopycckoit IT-kommannu EPAM, koTopast yuenser BHUMaHUE
HE TOJIBKO MPOIYKTY, IIEHE, MECTY H IIPOJBIKCHHIO, HO TAKXKE YUaCTBYIOLINM B
Iporecce JTIIIM, KadeCTBY MPOIECCOB, PE3CHTALNH B (PU3NIECKOMY OKpYKe-
HUIO (B KOHTEeKCTe pa3padboTku [10 u IT-ycnyr) [4]. Monens 4R - 370 eme oquH
MIOJIXO/1 K OpraHU3alluy MapKeTHHTOBOH AedarensHocTH. OH BKIIIOYAeT B ceds pac-
mo3naBanue (Recognition), pacnosnoxenue (Relevance), pacnpoctpaneHue
(Reach) u passurue (Relationship). Ota Mozesb CTaBUT BO IVIaBy yIiia B3aUMO-
OTHOIICHUA C KIIMECHTAMU U CTPEMUTCA K MaKCHUMaJIbHOMN WHAWBUAYaJIU3allun
TPEI0KEHHS.

Hcnonb3oBanue Mojenu 4R MoxeT ObITh 3P (QEeKTHBHBIM B yCIOBUSIX COBpE-
MEHHOT'O pBIHKA, Ti¢ Bce OoJblliee 3HAYCHHE NPHOOPETACT IEepCOHANN3ALMS
MIPEATIOKEHHS U CTPEMJICHHE K JOJITOCPOYHBIM OTHOIICHHUSM ¢ KiueHTamu. On-
HaKo, KaK M Jito0as apyras MoJesb, OHA UMEET CBOM OTpaHMYEHUs M He Bcerna
MOXeT OBITh IPUMEHNMA B KOHTEKCTE KOHKPETHOTO NPEANPHATHS WIN PHIHKA.

Bbenopycckast komnanust Wargaming ycHnemiHo HCIoib3yeT mozaenb 4R B
cBoeM MapkeTnHre. OHM aKTHBHO paboTalOT HaJl y3HABAEMOCTBIO CBOMX ITPOIYK-
TOB, CTPEMSITCS] K MAKCUMAaJIbHOM PEJIEBAHTHOCTH JIJISl CBOEH 11€JIEBOM ay IUTOPHH,
pacHupsA0T 0XBaT O1arogapsi r1o0aIbHOMY MPUCYTCTBUIO U CTPOSIT JOJITOCPOU-
HBIC OTHOUIECHHS C CBOUMH HTPOKaMH, IpeAaras UM IPOIOKUTEIbHbBIE UTPO-
BBIE CECCHH, PEeTyJIsIpHbIC OOHOBJICHHS M aKTUBHOE B3aHMOJIEHCTBHE C cOOOIIe-
cTBOM (Tabur. 1).

Cxoacta u paznuuus mMexay monensmu 4P, 8P u 4R 3akioyaloTcst B TOM,
YTO BCE OHU IPEJICTABIAIOT COOOI pa3HbIe IMOIXO0/IbI K OPraHU3alui MapKETHH-
TOBOH JIESITENILHOCTH M BBIOOPA ONPE/IEIEHHOW MOJAEIN BO MHOTOM 3aBHCHUT OT
ocoOeHHOCTEW OM3HECa M phIHKA, HA KOTOPOM OH (pyHKLIMOHUpYeT. AHamu3 3¢-
(DEeKTUBHOCTH NPUMEHEHHSI KaXXIOoW MOJIeNu B OelopycckoM Ou3Hece MOKa3bl-
BAeT, YTO HET EMHOTO «HJIeaIbHOTO» MOAXO0a, TOJXOIIEro Il BceX. BmecTo
3TOTO, YCIEIIHBIE KOMITAHIH OOBIYHO aJanTHPYIOT 3TH MOJENH O]l CBOH YHH-
KaJIbHBIE TOTPEOHOCTH U yCIOBUS paboTHI [5].
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Tabmuma 1

CpaBHHUTEbHAS TA0JIHIIA MOIETICH

4P: Product, Price, | 8P: Product, Price, | 4R: Recognition, Rele-
Place, Promotion Place, Promotion, | vance, Response, Rela-

People, Process, Phys- | tionships

ical Evidence, Perfor-

mance

[Tnrocsr 1. Ilpocrora u sic- | 1. Bonee rmy6okoe mo- | 1. ®okyc Ha B3auMozeii-
HOCTb. HUMaHHE MAPKETHUHTA | CTBHU C KIIMEHTAMH
2. Xopomo u3- | 2. VYuer BaxHocTH | 2. COBpeMEHHBIH MOJ-
BECTHa W IOHPOKO | B3aHMMOJCHCTBUS ¢ | xon, YYUTHIBAFOIIHIA
TIPUMCHSIETCS. KIIHCHTaMU IU(PPOBBIC TEXHOIOTHH
3. TlokpwBaer oc- | 3. ITlomxomur jua | 3. OcHOBaH Ha JOJTO-
HOBHBIC DJJIEMEHTHI | YCIYT H  ONBITHBIX | CPOYHBIX OTHOIICHUSIX
MapKETHHTa MPEANPHIATUHI
Munycst | 1. Moxer 6bith | 1. Moxer ObiTh ciok- | 1. Moxer ObITh HEd)-
CIIUIIIKOM yInpo- | HOW /Ul MOHUMaHHs U | (EKTHBHOH [UISI Tpajau-
MICHHOM peanu3anuu [IHOHHBIX WA OYSHb KOH-
2. He Bcerma yum- | 2. He Bcerna ymectHa | cepBaTHBHBIX PHIHKOB
THIBaCT  BaYXHOCTH | JIUIsL BCeX BUIOB Om3- | 2. TpeOyer Oonpiei wH-
B3aMMOJICHCTBHIS C | Heca TErpaldd MEXIy OTJe-
KJIHEHTaMH JIaMHA MapKeTHHTa | MPo-
JTaK

Bri6op Mozenn KoMIuIekca MapKeTHHTa HAIPSMYIO 3aBUCHT KakK OT OCOOCH-
HOCTEH PBIHKA, BBISBICHHOW PHIHOYHOW HHUIIHW, CTPATETHYECKUX IEeil KoMIa-
HUM, TaK U OT BPEMEHHBIX, (PUHAHCOBBIX, TPYIOBBIX PECYPCOB MPEANPUATHUS U
npouero. Eciu Mojens MapKeTHHIOBOTO KOMILICKCa Obliia BEIOpaHA TPaMOTHO,
KOHKYPEHTOCIIOCOOHOCTh KOMITAHMH MOET BO3PAacTH SKCIOHEHIMaIpHO. Ho Ka-
KyI0 OBl MOJIeTb He BbIOpania kommanus 4P, 8P u 4R, eif moHajoOUThCS aganTu-
pOBAaTh €¢ B 3aBUCUMOCTH OT KOHKPETHBIX MMOTPEOHOCTEH, BRIOPAHHOW MUCCHU U
[IOCTABJICHHBIX LEJICH.

Takxum 00pa3oM, MapKETHHT — 3TO HE IPOCTO HAOOp HHCTPYMEHTOB H CTpaTe-
THHA, 3TO IWHAMHUYHBIA TPOILECC MMOCTOSHHOTO B3aMMOJEHCTBHS C KIMCHTAMH,
M3yYeHHS UX MOTPeOHOCTEH M afganTanus 1Mo MeHHOCTH KIMeHTOB. MapKeTHH-
roBas MOJEJb MO3BOJIACT ONEPATUBHO pearupoBaTh HA BCE BHI3OBBHI BHEUTHEH U
BHYTPECHHEH cpebl; OBITh YCTOHYMBOW K BHYTPEHHIM PHUCKAM W BHEITHUM BBI30-
BaM; MO3BOJISIET OEJIOPYCCKUM MPEANPHUATHIM CTaTh 0oJiee KOHKYPEHTOCIOCO0-
HBIMU U YCHICIIHBIMU Ha PBIHKE.

J1Jist IOBBIIIEHHUS KOHKYPEHTOCIIOCOOHOCTH TPEIIPHUSITUS KaKAas KOMIIaHUs
JIOJDKHA caMa OTPEENIUTLCA HE TOJBKO HENSIMH CTPATETMYECKOTO TIaHHPOBa-
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HUSI, IPUHIUIIAMH YIIPABJICHHS ONEPAllMOHHOMN eI TeIbHOCTBIO, BHIOOPOM METO-
JIOB IIEHOOOPa30BaHMsA, HO C YIETOM 0COOEHHOCTEH 3aIIpOCOB MoTpeduTeneit, cy-
LIECTBYIOILEH CHCTEMbI MPOJIBIKEHHUS TOBAPOB M YCIYT, IPOAHAIN3UPOBATH JICH-
CTBYIOIILYIO MOJIeJIb MAPKETHHTa, PAa3BUTh €€ WIK B CIIydae HEOOXOJUMOCTH I10-
MEHSTh Ha IPYTYIO.
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