Ilpumep. Vcnonp3oBanne Email-paccriika Ha IpuMepe TOCTaBKH CYIIU C
NpUMEHEHUEM TpeH10Boi TexHukH «IIpomokoa» B kade «bankon» (OO0 «Be-
HeaukT Tpeauar»). B mucekMo BKIQABIBAIOT IMPOMOKOJ, ¢ MHUHHUMAJIBHOM
CKUJIKOW WM HEOONbIIMM ToaapkoM. HecMOTpsi Ha MUHUMAIU3M IMPE3EHTOB,
MHOTHE KJIMEHTBI 3aJyMbIBaloTcsi 00 odopmiieHnn 3akasa. [Ipoananusupyem
CTaTHCTUKY IOCIeAHeH email-pacchliku ¢ KiIneHTCKoM 6a3oit B 1500 yemoBek:
otnpaniieHo nuceMm: 1500; otkpbiTo: 1052 nruchbMa; mepenim o CChbUIKE Ha CalT
kae «bankon»: 295 monp3oBaTenel; caenanu 3aka3 Mo MPOMOKOIY CO CKH/I-
koi: 112 monp3oBartenei; utoro: Bblpyuka ¢ 112 monbp3oBareneil cocTtaBuiia
8736 BYN.

3axiouenue. Takum o0pa3oM, MOKHO CENATh BBIBOA O TOM, 4TO B 2022
roxy Email-mapkerunr OymeT pacTu W COBepIICHCTBOBAThCA. [0 maHHBIM TIO-
cliemHuX omnpocoB Oonee 60 % KOMIAHUN BO BCEM MHpE CUUTAIOT email-
PACChUIKY OJHUM U3 caMbIX A()(PEKTUBHBIX METOJIOB MHTEPHET-MApPKETUHTA U
6omnee 50 % Bcex T0XOJ0B KOMITAHUN T€HEPUPYIOT CETMEHTUPOBAHHBIC MUChMA.
PentabenpHOCTh email-pacchiiok cocrabisieT 122 %, 4aro B 4 pasa BbIIIE JIPy-
IrMX MHCTPYMEHTOB MpOABMXKEHUS. VICXOAs M3 BCErO BBINIECKA3aHHOTO MOXHO
TOBOPUTH O TOM, YTO 3JIEKTPOHHBIE MHUChbMa — OTIUYHBIA CIIOCOO OOIIECHUS C
ayIUTOpUEd W  KOHBEPTALIMM IMOANUCYUKOB B  KJIMEHTOB HHTEPHET-
MarasuHa. [ paMOTHO TIpoBe/ieHHas email-kaMmaHusl OKynaeT 3aTpaThl U MPUHO-
CUT NPUOBLIb OT MPOJAK.
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VJIK 339.13
MEXAHMW3M OPTAHU3ALIAN
OMHHUKAHAJIBHOTO MAPKETHHT A

0. A. Manaiiuyx, acnupaum O®MMII, BHTY,
HAy4Hblll pyKogooumens — 00kmop 3koH. Hayk K. B. fKywienxo

Pesztome — 6 dannou nayunot pabome agmopom Ovliu NPOAHATUIUPOBAHBL
ocobennocmu op2aHu3ayuu OMHUKAHRATIbHOCO MAPKEMUHeA, A MAKIHCE BbLAB/IEHDL
MeHOeHYUU OpPSAHU3AYUU NPOOBUINCEHUS U CObIMA NPOOYKYUU HA PLIHKE NpO-
MOBLUIIEHHRbIX MO6APOE6.

Resume — in this article, the features of the organization of omnichannel
marketing were analyzed, and groups for the promotion and sale of products in
the market of industrial goods were identified.
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BBenenue. Cerogust HaOmrogaeTCss TEHACHIUS K MUGPOBU3ANMNA KaK OT-
JeNbHBIX OM3HEC-TIPOIIECCOB, TaK U MOJHOCTHIO Mepexo/ia OusHeca B HUPPOBYIO
cpeny. Peskuit poct nHTEepeca K HUPPOBBIM TEXHOJIOTUSIM U BO3MOKHOCTSIM, KO-
TOpPbIE OHU MPEIOCTABISIOT KOMIIAHUSM, B MIEPBYIO OUEpEb BbI3BAH MaHAEMUECH
COVID-19. MHorue nokynarenau u nponasisl kak B2C cektopa, Tak u B2B
OBLIIM BBIHYXICHBI MacCOBO MEPEeUTH B HU(PPOBYIO cpeay. To, 4TO HAYMHAIOCH
KaK aHTUKPHU3UCHAs MOJUTUKA, CTAJI0 HOPMOM M Hayalo OKa3bIBaTh BIMSHUE Ha
NOBEJEHUE TOKynareied U mnpoaaBuoB. COIIaCHO AaHHBIM MEKIyHApOIHOM
KoHcanTuHTOBOM Kommaanu Mckinsey, mouaru 90 % npomaxk coBeprmaroTcs yaa-
JICHHO TIpY TIOMOINM BHUACOKOH(EpeHIcBsa3n, Tenedona wim Martepuera. B2B
MOKYHAaTEIH XOTAT TAKOIO K€ OBICTPOro CONPOBOXKIAEHUS CAEIOK, KaK Ha PHIHKE
B2C. KpynHble npoMBbIIIIEHHBIE MPEANPUATHS OOpaIal0T CBO€ BHUMAaHHE Ha
OTBIT PO3HUYHBIX KOMMIAHUM W Ha CIOCOOBI B3aMMOACHCTBUS MEXAY PO3HUY-
HBIM MPEINPUATHEM U KOHEYHBIM MMOTPEOUTETIEM.

OcHoBHas yacTb. KopriopaTuBHBINM CErMEHT BCe OOJIbIIIE HAYMHACT KOTIH-
poBaTh cerMeHT notpedutensckuid. [{upposusanus nocnocodcTBoBaza paciim-
peHuto OU3HEC-MojIeJIeli MHOTHX MTPOMBIIUICHHBIX MPEANPUSTANA, OHU CTaIH BCE
YaIie 0XBaThIBaTh U KOHEYHBIX MOJIb30BATEIEH, MHTEPECOBATHCS, YTO KOHEUHBIM
NOTpeOUTENb JIeNaeT ¢ UX NPOAYKLUHUEH, U CO3aBaTh CEPBUCHI AJIs MOBBILICHUS
y00CTBa 3KCIUTyaTallud U IPOU3BOAUTENbHOCTU. TakKe MPOU3BOIUTENN CTAIH
OoJbIIE YACISITh BHUMAHUS TOUYKaM CONPUKOCHOBEHUS C MOTPEOUTENSIMU U OT-
CJIE)KMBATh KaHaJbl KOMMYHHUKaluU. Tak Hadana ()OpMUPOBATHCS HOBAsi MOJEIIb
MapKeTUHra — OMHUKaHaJIbHBIA MapKeTHUHI. OMHUKAHAJIBHOCTh OMUPAETCS HA
JIBa OCHOBOIIOJIATAIOIIMX MPUHIUIIA: yI0OHbIE KaHAIbl KOMMYHUKALIMK U COBITA,
a Takke ux OecrioBHas uHTerpanusa. CerogHs NpeanpusaTusIM He0OX0IUMO 00-
paTUTh BHHUMAaHHE Ha COCTOSHME CBOMX LHU(POBBIX KAaHAJOB U BHEIPUTH DA
YIYUIICHUN JUIsl JTy4iiedl KOMMYHHMKAIUU ¢ noTpeoutenemM. OQHAKO ClenyeT
MOMHUTB, 4TO IU(POBBIE KaHAJIbl HE MOTYT MOJTHOCTHIO 3aMEHUTH TPAIUITUOH-
HbIE METOABl OOCTYy)KMBaHHsS moTpebureneil. TpaaulMOHHBIE KaHAJBI TI0-
MPEKHEMY MOTYT MOTPEOOBATHCS B KAaueCTBE phlYyara SCKaNAlMM I TPeo-
CTaBJICHUS 11€JIEBOM TMOJACPKKHU U PEIICHHS CIOXKHBIX TpoOieM. DakTuyecku,
MPEANPUATAE MOXKET 3aX0TETh HAIIPABUTh HEKOTOPHIX MOTPEOUTENEH K KaHAIaM
psIMOTO OOIIeHUs (HarmpuMep, YTOObI UCTIONB30BaTh JTUYHBIA BUJ] KOMMYHHKA-
MU ISl YBEJIMYEHUS MPOAAXK WM MOTOMY, YTO MpodJieMa KIHeHTa TpeOyeT 1H-
TEHCUBHOU nopaaepxku). Kpome Toro, HEKOTOpble TOTPEOUTENH MOTYT MPOCTO
MPEANOYECTh MOTOBOPUTH C PAOOTHUKOM chepbl OOCTYKUBAHMS, XOTS HCCIIE0-
BaHMs TOKAa3bIBAIOT, YTO 3Ta Ipynmna cokpamaercs. Takum oOpa3zom, Korjaa
NPEANPUATHAS HAUUHAIOT CBOI0 OMHUKAHAJIBHYIO TpaHC()OpMAaIUIO, OHU JOJIKHBI
yOeIUThCsl, UTO UX TPAIULHMOHHBIE KaHAJIbl UMEIOT XOPOILIYIO0 U BBICTPOCHHYIO
paboty. C TOUKHM 3peHusi TOTPEOUTENSsI, OECIIIOBHASI MHTETPAIHSI — 3TO BO3MOXK-
HOCTb JIETKO MEPEKIII0UaThCs MEXIy KaHallaMu B J1r000e Bpems 0e3 HeoOxo1u-
MOCTH JBaXKIbI TIPEIOCTABIATh, HHPOPMAIIUIO. TUMTUYHBIA TPUMEP MCTIOIb30Ba-
HUS: TI0JIb30BATENIh, KOTOPHI HAUYMHAET 3aMOJHATH (POPMYy OHJIANH WK 4Yepes
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MPWIOKEHUE, a 3aTeM eMy TpeOyeTcsl MOMOIIb CIEeIHAINCTa KOHTAKT-IIEHTPa.
[Tonp30BaTenb MTOMKEH UMETh BO3MOYKHOCTH CBSI3aThCSl C COTPYJIHHUKOM, KOTO-
PBII UMEET AOCTYII K YK€ 3al0JHEHHBIM JAHHBIM U HE JOJKEH MPOXOAUTh HU-
KaKuX JOMOJHUTENbHBIX MpolieccoB ayTeHTudukanuu (puc. 1). JlaHHbli THI
OecCIIOBHOM MHTETpanuu OObIYHO MPECTaBIsieT co00M nmpobieMy npu OMHHUKa-
HaJIbHOM TpaHCchOpMallMK, TOCKOJIIbKY UMEET CEphe3HbIEe TPEOOBaHUS MJisi Opra-
HU3AIMOHHOM CTPYKTYpHI U IT-BO3MOKHOCTEN.

Monb3oBaTtenb 3anoHAeT dopmy

Nonbzosatens nonyyaer MNonb3oBaTenb HakUMaeT Ha Mpu HeoBxoamumocTu yHKLMs
3/IEKTPOHHOE MUCHLMO Co ccbiKy € MmobunbHoro tenedoHa. 3BOHKA MO KAMKY HaNpPamylo
CCLINKOY Ha dopmy, KoTopyio OTKpbIBaETCA NPUIOXEHME, U COeAMHACT NONL30BATENA C
HeobxoAMMO 3anoNHWUTL 4aT-60T NpoBe/eT y4acTHUKA No KOHTAKT-LeHTpOM

dopme

Pucynoxk 1 — Ucnonb3oBanue OECIIOBHON MHTErPALIMA KaHAIOB KOMMYHU-
KallM¥ MPEIIPUATHEM C MOJIb30BATEIEM
Nctounuk: CoOcTBeHHAs pa3paboTka

3akioueHue. 3penas OMHHUKAHaJbHAs OIEpallMOHHAs MOJENb TpeOyeT
BBICOKMX TIOKa3zarejied B 4eThIpex oOnacTsax: moTpebutenu, mporecchl, [T-
apXUTEKTypa, opranuszanus. ONTUMU3UPYS MPEIJIOKEHUS U UCTIONb3YsI 1IEJIEBbIC
MOAXO0/Ibl (TAPTE€THUHT), OPTraHU3AIM MOKET MPUBJIEKATh HOBBIX KIMEHTOB U CO-
KpPaTUTh OTTOK CPEJIU CYIIECTBYIOMMX. A ONTUMHU3AIMS BHYTPEHHUX MPOIIECCOB
MPUBEAET K AKOHOMHUECKON 3(PPEKTUBHOCTH TTPEATPUATHS.
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